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2026 Letter to Investors

Dear Investors:

Masterpoint is a value-oriented long-short equity hedge fund. We steer clear of investment decisions
guided by chart analysis, technical patterns, trend following, or any momentum-driven strategies. To
me and the entire team, those methods are purely speculative. The only thing we do every single day is
rigorous, fundamental business analysis of companies in our portfolio and in our research coverage.

There are thousands of hedge funds in the market, and investors have every right to pick the
investment vehicle that fits their objectives. That said, if an investor is seeking for a speculator who
rides short-term trends, trades every day, or cranks up leverage to swing for the fences, then we are
simply not the right fit. As portfolio manager, we reserve the exact same right to run our book
according to our deeply held investment philosophy of value investing—one built on treating every
dollar of investor capital with the care and discipline it deserves.

We cannot guarantee returns, but what we can guarantee is this: we treat your capital as dear as our
own. Our sole job is to keep grinding—compounding your money dollar by dollar—with every single
cent invested to strengthen the portfolio and extract return on capital. We will never spend on art-
gallery openings, golf outings, celebrity dinners, or any other lifestyle events. We know our investors
would never want us waste time on ‘investor-relations’ when we should be focused on the portfolio. We
believe first-class concierge service is more expertly dealt with by the private bankers.

Our business is simple but brutal. We sit on the same side of the table as our investors — we get
rewarded only when the portfolio performs. Unlike some financial institutions that collect transaction
fees whether you make money or lose it, our economics are fully aligned with yours. They enjoy a more
predictable paycheck; we embrace uncertainty every single day.

Recently an EAM banker who is also a longtime friend asked me point blank what our edge was. He
noted that none of us graduated from Ivy League schools, none hold MBAs, and there isn’t a single PhD
on the team—though several colleagues do carry CFA and CPA designations. My answer was
straightforward: our real edge is an obsessive commitment to doing our own primary research. We are
determined to prove that elite academic pedigrees is not a prerequisite to superior investment
performance. While I have tremendous respect for graduates of top institutions—and they earn it the
hard way—if that logic held, every finance professor would already be a self-made billionaire. At the
end of the day, Masterpoint is my third child. As a father, I will do whatever it takes to nurture and
grow it with the same love and intensity I give my own family. I have always believed that true
greatness cannot be achieved without a deep, genuine passion for what you do. Masterpoint is also a
name I took from my father; it means the world to me, and carrying it forward as our fund’s name is a
privilege I hold dear.
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The banker friend also asked me about Masterpoint’s performance last year. I told him we delivered a
solid return of 51.33% for our investors. He replied that he had made 70% in his own account last year.
I added that another broker friend had told me he achieved 100%. While I have no reason to doubt
what they had declared, the reality is that anyone can claim almost any number—200%, 300%, or even
higher. The real question is always: where is the proof? Was any significant leverage used? How was
risk and drawdowns managed? Were the investments simply speculating? Was there a clear, repeatable
investment process backed by an investment philosophy? Without audited numbers, these questions
are almost impossible to have an answer to.

This is precisely where the beauty of a properly structured hedge fund lies. Our returns are not just
what we claim to be. Every single performance data is calculated and verified by an independent third-
party fund administrator, and audited and signed-off by another independent ‘Big-Four’ auditor. The
administrator maintains the hedge fund’s official books and records, and are legally bound to report
accurate numbers; the auditor performs checks on the administrator’s calculations, and gatekeeps the
trueness and fairness of achieved investment results.

Moreover, every trade, every allocation, every risk decision we make is fully recorded and can be traced.
Regulators and investors alike have full visibility into our activities. If anyone wants complete
transparency—including full details on the fund’s formation, structure, fee arrangements, or historical
performance—they can reach out directly to our fund administrator, who will provide all the necessary
documentation. At the end of the day, real trust comes from independent and audited results—not from
verbal claims.

Masterpoint operates with zero leverage. We do not speculate and make no pretense of knowing
whether a stock will go up tomorrow, in three months, or in three years from now. What we cannot
afford—and will never risk—is a margin call that permanently destroys capital. What we do know is that
a company’s value or stock performance will eventually align with business performance. That is why
we welcome periods of market distress, when quality businesses can trade at meaningful discounts to
intrinsic value. We are happy to deploy capital at those moments, which is precisely why we always
maintain a meaningful cash balance in the portfolio.

My goal is to deliver, without leverage, double-digit returns every single year for the rest of my career. I
know that is not easy—far from it—but I genuinely believe we can achieve it. It is important to
emphasize that delivering double-digit returns every year is fundamentally different from simply
producing an average double-digit return over time. My goal is considerably more demanding. The
difference between consistent annual returns and an average that includes ups and downs is a
difference between two entirely different universes in terms of the power of compounding. That is why
we are so focused on harnessing the full power of compound interest. And that is also why we are
constantly looking for permanent capital and long-term partnerships with investors who share our
patient, long-term capital maximization mindset.
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Investors often ask how our independent research can possibly compete with the armies of analysts at
the world’s largest financial institutions. The answer is straightforward. I run Masterpoint without
having to report to any traditional boss or senior management. No one can fire me except for my own
making. Financially, my only bosses are our investment performance and thus our investors. This
independence is critical because it eliminates the institutional biases that plague larger firms. Analysts
at those firms are often reluctant to stand out—they play it safe by following consensus and giving big-
name recommendations. Nobody wants to get fired; it’s human nature. If the crowd is right they share
in the upside; if the crowd is wrong, they are protected. The result is usually mediocre performance.
Moreover, when a major company is a significant client of the financial institution, analysts may
hesitate to underweight the name—even if the company has declining earnings prospects, or in extreme
cases even when they see aggressive accounting or signs of potential fraud. At Masterpoint we face no
such conflicts or pressure. We call things exactly as we see them.

Investors have every right to choose the managers they want to back—just as we have the right to
choose how we deploy capital, build our team, and shape our business culture. We only work with high-
caliber people we genuinely trust and actually enjoy spending time with. From Masterpoint’s
perspective, we are always looking out for long-term partners. Most of my colleagues and I have known
each other for well over a decade—some relationships go back nearly three decades. Many of our
investors have known me personally for more than ten years as well. Once you choose to entrust us
with managing your capital, we never take that trust lightly. We will go to the moon for you because
your faith in us is priceless. I would be extraordinarily proud to have you sail with us at Masterpoint. I
believe we will do very well together financially, and I am confident you have found a reliable long-term
investment partner in Masterpoint.

Sincerely,

Lex Lee
CEO
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Portfolio companies 2026 Q1 earnings highlights

Alphabet Inc. (GOOGL)

Alphabet’s consolidated revenue for the first quarter of 2026 grew 22% year-over-year, or 19% on a
constant currency basis, marking the eleventh consecutive quarter of double-digit growth. The
expansion of the operating margin to 36.1%—up from 33.9% in the prior-year period—reflects strong
operating leverage as total revenue growth outpaced the 18% increase in total costs and expenses.

Segment Performance: Google Services

Google Services remains the primary profit engine of Alphabet. For the first quarter, Google Services
revenue grew 16% to $89.6 billion, with an operating income of $40.6 billion and a considerable
operating margin of 45.3%.

Google Search & Other revenue reached $60.4 billion, a 19% increase that serves as a direct rebuttal to
the "bear case" narrative that generative Al would disrupt traditional search monetization.
Management indicated that the integration of AI Overviews and multimodal search experiences has
driven search queries to all-time highs. The mechanism of this growth is twofold: first, Al-enhanced
experiences allow users to engage with more complex queries that were previously difficult to resolve;
second, the company’s "full stack" approach enables the deployment of Gemini-powered ad systems
that better understand user intent and deliver higher relevance.

YouTube ad revenue grew 11% to $9.9 billion, driven by strength in both brand and direct response
advertising. However, the broader narrative for YouTube is the scaling of its non-advertising revenue
streams. The "Google subscriptions, platforms, and devices" category grew 19% to $12.4 billion, with
YouTube Music, YouTube Premium, and Google One serving as the primary growth drivers. Alphabet
now counts over 350 million paid subscriptions across its ecosystem, representing a significant
strategic shift toward recurring, high-margin revenue that reduces the company's long-term sensitivity
to the cyclicality of the digital advertising market.

Segment Performance: Google Cloud

Google Cloud emerged as the standout performer of the quarter, crossing the $20 billion revenue
threshold for the first time. Revenue grew 63% year-over-year, a significant acceleration from the 48%
growth posted in the fourth quarter of 2025.
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Google Cloud operating income reached $6.6 billion, tripling from the $2.2 billion reported in Q1 2025.
Operating margin expanded to 32.9%, nearly doubling from 17.8% a year ago. A bigger positive
surprise is the Cloud backlog, which nearly doubled quarter-on-quarter to over $460 billion. This
backlog represents contracted but not yet recognized revenue, much of which is driven by multi-year
agreements from enterprises and hyperscalers committing to Google’s Al infrastructure. Management
indicated that just over 50% of this backlog is expected to be recognized as revenue over the next 24
months, providing extraordinary visibility into the company’s growth trajectory through 2028.

A significant contributor to the massive backlog jump was the inclusion of TPU (Tensor Processing
Unit) hardware sales agreements. In a major strategic shift, Alphabet announced it will begin delivering
its custom TPU hardware directly to third-party customers—including capital markets firms and
frontier Al labs—for deployment in their own data centers. This business model mirrors NVIDIA’s
hardware distribution strategy and represents Alphabet’s first direct attempt to monetize its custom
silicon advantage outside of its own cloud environment.

Future Outlook

Despite the 63% growth, CEO Sundar Pichai noted that Cloud revenue would have been higher if the
company had more capacity available to meet demand. This admission of being "supply-constrained"
rather than "demand-constrained" is a critical context for understanding the company’s aggressive
capital expenditure plans. Following the strong Q1 results, management raised its full-year 2026 CapEx
guidance to a range of $180 billion to $190 billion, up from the previous estimate of $175 billion to
$185 billion.

The company also signaled that 2027 CapEx is expected to "increase meaningfully” compared to 2026.
This aggressive spending plan suggests that Alphabet views the current period not as a temporary spike
in investment, but as a long-term shift in the capital intensity required to maintain leadership in the Al
era. While this investment compresses near-term free cash flow—which fell 47% to $10.1 billion this
quarter—management maintains that the "ROIC" (Return on Invested Capital) framework remains
disciplined, with the $462 billion backlog serving as proof of future revenue potential.

Alphabet’s Q1 2026 results signify a fundamental "changing of the story" for the company, shifting
from one of potential disruption by generative Al to one of Al-driven acceleration across all business
lines. The emergence of Google Cloud as a dominant, highly profitable growth engine suggests that
Google has established itself as a primary destination for the "AI compute" era. The "full stack"
advantage—owning the hardware (TPU), the foundational models (Gemini), and the distribution
platforms (Cloud/Search)—provides Alphabet with a unique ability to capture value at every layer of
the AT economy
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Micron Technology, Inc. (MU)

Micron’s total revenue for fiscal second quarter 2026 reached $23.86 billion, nearly tripling the $8.05
billion reported in the same period of the prior year. This 196% year-over-year increase is largely
attributed to the sharp rise in demand for data center DRAM and NAND products, alongside a
significant expansion in the average selling prices of these components.

Micron’s ability to scale revenue while maintaining disciplined cost control resulted in historic margin
expansion. The GAAP gross margin for the quarter was 74.4%, a dramatic improvement from 36.8% in
the second quarter of fiscal 2025. This expansion is a testament to the high-value nature of the current
product mix, particularly the ramp of HBM3E and HBM4, and the reduction in manufacturing costs
achieved through process technology leadership.

Operating income for the quarter reached $16.14 billion on a GAAP basis, representing a notable
operating margin of 67.6%.

Segment Performance: Cloud Memory Business Unit (CMBU)

The CMBU is the primary vehicle for Micron’s engagement with hyperscale cloud customers and is
responsible for the delivery of High Bandwidth Memory (HBM) solutions. This segment reported
revenue of $7.75 billion in the second quarter, a 163% increase year-over-year. The CMBU’s operating
margin was a considerable 66%, reflecting the high value-add of HBM and high-density server DRAM.

A critical development within this unit is the adoption of long-term Strategic Customer Agreements
(SCAs). During the quarter, Micron signed its first five-year SCA, providing improved business
visibility and stability. These agreements allow customers to secure their long-term memory
requirements in a supply-constrained environment while enabling Micron to plan its capital
investments with greater certainty.

Segment Performance: Core Data Center Business Unit (CDBU)

The CDBU focuses on mid-tier cloud, enterprise, and OEM data center customers, as well as providing
storage solutions for the entire data center market. Revenue for this segment reached $5.69 billion,
representing 211% year-over-year growth. The operating margin for the CDBU was 67%, the highest
among the reportable segments.

The strength of the CDBU is driven by the displacement of traditional hard disk drives (HDDs) by high-
capacity SSDs. Micron's 122TB SSD is seeing strong adoption, offering significant power efficiency and
performance advantages for large-scale Al datasets. Data center bit demand for both DRAM and NAND
is expected to exceed 50% of the total industry TAM for the first time in calendar 2026, underscoring
the permanent shift toward data center-centric compute.
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Segment Performance: Mobile and Client Business Unit (MCBU)

The MCBU addresses the smartphone and PC markets, where on-device Al is becoming a major
catalyst for memory content growth. Segment revenue reached $7.71 billion, up 245% year-over-year.
The operating margin for the MCBU was 76%, reflecting the premium associated with low-power, high-
performance DRAM solutions like LPDDR5X and SOCAMM2.

While unit sales for PCs and smartphones are projected to be potentially down in the low-double-digits
for calendar 2026 due to industry supply constraints, the memory content per unit is rising sharply.
Flagship smartphones are increasingly shipping with 12GB or more of DRAM to support local Al
processing, a trend that is expected to continue as AI personal workstations and sophisticated on-
device models proliferate.

Segment Performance: Automotive and Embedded Business Unit (AEBU)

The AEBU serves the automotive, industrial, and consumer electronics markets. Revenue for the
quarter reached a record $2.71 billion, growing 162% year-over-year. The automotive sector remains a
primary long-term driver, with Level 2+ and Level 4 autonomous systems requiring exponentially more
memory than previous generations of vehicles. A car with L4 autonomy may require over 300GB of
DRAM, compared to the current industry average of approximately 16GB for basic driver assistance.

Future Outlook

Management’s outlook for the third quarter of fiscal 2026 suggests that the current growth trajectory
will not only continue but accelerate. Micron expects to set significant new records across revenue,
gross margin, and EPS in the coming months.

The projected gross margin of approximately 81% would represent another company record, driven by
the increasing contribution of HBM4 and high-density DDR5 solutions. The revenue guidance of $33.5
billion is particularly remarkable, as it exceeds the full-year revenue of any year in Micron's history
through fiscal 2024 .

Micron’s early lead in HBM4 and its transition to 1y (1-gamma) DRAM and G9 NAND technology
nodes provide a significant competitive advantage in memory and storage solutions of the Al
revolution. The fundamental shift in the role of memory is expected to sustain high levels of
profitability and demand for the company throughout the remainder of 2026 and into 2027.
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Solstice Advanced Materials, Inc. (SOLS)

For the three months ended 31 March 2026, Solstice reported consolidated net sales of $991 million.
This represents a 10.5% year-over-year increase compared to the $897 million generated in the first
quarter of 2025.

Volume expansions contributed 6 percentage points to the growth in revenue, indicating end-market
demand and market share capture rather than mere inflationary price padding . However, pricing
actions did contribute an additional 2 percentage points, demonstrating ability to simultaneously
expand output volumes and enforce price hikes, a hallmark of a wide-moat business.

Bottom line contracted on a GAAP basis, net income attributable to Solstice falling to $85 million,
representing a 37% decline from the $134 million recorded in the prior-year period. The decline was
driven by previously communicated substantially higher standalone corporate operating costs, elevated
corporate expenses, and heavier net interest expense burden arising from the debt architecture
required to execute the spin-off from Honeywell.

Segment Performance: Refrigerants & Applied Solutions (RAS)

In Q1 2026, the RAS segment generated $711 million in net sales, marking a robust 12% year-over-year
increase. The core refrigerants subsegment was the primary growth engine for the RAS division,
increasing 19% year-over-year to reach $389 million in quarterly sales. The fundamental catalyst
underpinning this growth is the continuous global regulatory phasedown of legacy hydrofluorocarbons
(HFCs) to transit to Solstice’s proprietary, next-generation Low Global Warming Potential (LGWP)
Hydrofluoroolefins (HFOs).

The refrigerants business is also currently experiencing an unprecedented, structural tailwind
emanating from the global artificial intelligence boom. AI data centres, populated by thousands of
advanced GPUs, operate at extraordinarily high rack densities. These computing clusters generate
immense, concentrated thermal loads that traditional air-based HVAC systems are fundamentally
incapable of mitigating. Solstice’s advanced refrigerants are increasingly being specified and deployed
in sophisticated thermal management and direct-to-chip liquid cooling architectures for hyper-scale
data centres. This provides a highly lucrative, rapidly compounding growth vector that is decoupled
from the cyclicality of traditional air conditioning demand.

The other high growth business, the Nuclear subsegment, delivered 27% year-over-year increase to
generate $107 million in the quarter. To satisfy the voracious, continuous electricity demands of the Al
era, tech hyperscalers and utility consortiums are aggressively pursuing zero-carbon, baseload nuclear
assets. Growth within this subsegment was driven synchronously by both volume expansion and
enhanced pricing power, unequivocally illustrating inelastic demand from utility and defence
customers.
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To capitalise on this secular, multi-decade trend, Solstice is actively executing debottlenecking
operations at its primary nuclear processing facilities. Management projects that these operational
efficiency initiatives will expand total output volumes by 25% over 2024 levels, effectively expanding
the total addressable capacity without requiring the massive, highly dilutive greenfield capital
expenditures typically associated with industrial chemical expansions.

Segment Performance: Electronic & Specialty Materials (ESM)

In Q1 2026, the ESM segment generated $281 million in net sales, an increase of 7% year-over-year.
The focus of growth of the ESM segment is the Electronic Materials subsegment, which increased 21%
year-over-year to $109 million. This substantial growth is inherently tethered to the global
semiconductor industry's rapid migration toward advanced computing nodes and sophisticated 3D
packaging architectures.

To maintain its dominant competitive moat and satisfy what CEO David Sewell described as "selling
everything we can make," Solstice has initiated a $200 million capital investment project designed to
fully double the manufacturing capacity of its highly specialised sputtering targets facility located in
Spokane, Washington. Management noted that this expansion easily exceeds the company’s internal
baseline hurdle rates, projecting a lucrative mid-teens percentage Internal Rate of Return (IRR).

The Safety & Defence subsegment remained relatively flat year-over-year, generating $50 million in the
first quarter. However, this flat sequential performance belies a profoundly strong underlying
institutional order book. The inherent nature of national defence contracting involves milestone-based
revenue recognition rather than smooth, linear sales curves. Management expressed high confidence in
the trajectory of this segment, explicitly noting that current order patterns suggest a meaningful
revenue growth acceleration in the subsequent quarters of fiscal 2026.

This outlook is supported by legacy capacity expansions, including a previously announced $220
million capital investment specifically dedicated to advanced ballistics materials. This targeted
investment ensures that Solstice possesses the requisite industrial base and technological superiority to
satisfy the rapidly growing, non-discretionary global defence budgets triggered by modern geopolitical
conflicts.
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Future Outlook

Solstice Q1 2026 earnings tentatively validated the path towards dominance in the advanced materials
sector for a newly independent company. While the surface-level optical decline in net income and
margins spooked retail and algorithmic market participants on earnings release day, a rigorous analysis
of the company’s business reveals a fundamentally pristine, highly strategic enterprise.

The company is executing competently on its top-line commercial objectives, driving 8% organic
growth through a highly inelastic combination of volume expansion and pricing leverage. Its strategic
pivot toward the secular industrial needs of the AI economy is bearing immediate, quantifiable results.
The Refrigerants portfolio is ideally positioned to capture the regulatory-mandated shift to LGWP
molecules and the explosive, non-cyclical demand for Al data centre liquid cooling.

Simultaneously, the Electronic Materials segment is actively domesticating the highly vulnerable U.S.
semiconductor supply chain through its $200 million Spokane expansion, securing highly visible, high-
margin future revenues aligned with national security interests. Furthermore, the 27% growth in the
nuclear segment proves the company is a primary beneficiary of the global pivot away from volatile
fossil fuel dependency.

The post-earnings volatility in SOLS share price represents a classic mismatch between short-term
margin hyper-focus and long-term intrinsic value creation. Solstice has tentative success in navigating
its critical initial phase as a standalone entity, proving unequivocally that its core operations are not
merely surviving the complexities of the corporate spin-off, but are structurally optimised to attempt to
dominate specific advanced materials domains for the foreseeable future.
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Micron Technology (MU)
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This investor letter is provided to you for informational purposes only. Nothing contained in this letter is, or should be, relied upon as
a promise or representation as to the future performance. The estimated financial information contained in this letter, if any, is based
on certain assumptions and the analysis of information available at the time that this information was prepared. There is no
representation, warranty or other assurance that any projections contained in this letter will be realized.

This letter is not intended to provide personal investment advice. Investors should seek advice regarding the suitability of any
investments or strategies discussed in this letter. Opinions, estimates and projections are those of the Macedon Asset Management
Ltd. (“Macedon Asset Management”) research team and are subject to change without notice. Individuals involved in the production
of research materials operate independently and without influence from any internal or external stakeholders. This letter is not, and
is not to be construed as (i) an offer to sell or solicitation of an offer to buy securities or (i) an offer to transact business in any
jurisdiction or (iii) investment advice to any party. Products and services described herein are only available where they can be
lawfully provided.
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GRSk  Macedon Asset Management Ltd. (“Macedon Asset Management”) FFSEHIIN, WA EKk, W
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The English version shall prevail in case of any discrepancy or inconsistency between the English version and its Chinese

translation. 41153 SC A 5 W SCEIPERRAR 2 R TEAT A 22 B s A —2, W DABESCRRAS Frife



